
As an investor, it can be tempting to get caught up in daily
news headlines. Consider how news about the election and
COVID-19 vaccines have moved the markets over the past
several weeks. But having a financial strategy can help you
ignore short-term volatility and focus on your long-term
vision.

As you know, investing is a process based on your goals,
time horizon, and risk tolerance. Interestingly enough, it’s
also a process that may help you prepare for life’s financial
challenges.

For example, did you know that only 44 percent of workers
have estimated how much income they would need in
retirement? What’s more, only 36 percent have calculated
how much money they would need to cover healthcare
expenses.  

Creating a financial strategy means thinking about the
bigger picture, including a variety of issues like monthly
income needs, handling unexpected expenses, and
preparing for healthcare costs.

People who take a “do-it-yourself” approach can quickly find
themselves overwhelmed by all the variables they need to
consider.
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QUOTE OF THE MONTH 
 

“If you don't like the road you're walking, start
paving another one.”

DOLLY PARTON
 

On The Bright Side

If a current event or headline has caused you to reconsider your
financial strategy, please give us a call. Sometimes, a
newsworthy event can require a new approach. But many times,
it may just be a “speed bump,” a momentary blip that’s already
factored into your long-term vision.

With many weddings postponed due to the pandemic, Emily Bugg
and Billy Lewis stepped up and did something extraordinary. Rather
than roll over their $5,000 catering deposit for a later date, the
couple opted to have a quick ceremony at city hall and turned their
deposit into 200 Thanksgiving dinners for people coping with mental
health challenges.
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Did You Know?
 

Our "paper money" isn't actually made out of paper?

All of it is printed on fabric: each bill is a mix of 75% cotton and 25% linen, according to the U.S. Bureau of
Engraving and Printing.

Do Our Biases Affect Our
Financial Choices?
Even the most seasoned investors are prone to
their influence.

Investors are routinely warned about allowing their emotions to influence their decisions. However, they are less
routinely cautioned about their preconceptions and biases that may color their financial choices.

In a battle between the facts & biases, our biases may win. If we acknowledge this tendency, we may be able to
avoid some unexamined choices when it comes to personal finance.



Valuing facts we "know" & "see" more than "abstract" facts. Information that seems abstract may seem less valid
or valuable than information that relates to personal experience. This is true when we consider different types of
investments, the state of the markets, and the economy's health.
 

Valuing the latest information most. In the investment world, the latest news is often more valuable than old news.
But when the latest news is consistently good (or consistently bad), memories of previous market climate(s) may
become too distant. If we are not careful, our minds may subconsciously dismiss the eventual emergence of the
next bear (or bull) market.

Being overconfident. The more experienced we are at investing, the more confidence we have about our
investment choices.  When the market is going up, and a clear majority of our investment choices work out well,
this reinforces our confidence, sometimes to a point where we may start to feel we can do little wrong, thanks to
the state of the market, our investing acumen, or both. This can be dangerous.

The herd mentality. You know how this goes: if everyone is doing something, they must be doing it for sound and
logical reasons. The herd mentality is what leads many investors to buy high (and sell low). It can also promote
panic selling. The advent of social media hasn't helped with this idea.  Above all, it encourages market timing,
and when investors try to time the market, they frequently realize subpar returns.
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Sometimes, asking ourselves what our certainty is based on and reflecting
about ourselves can be a helpful and informative step. Examining our
preconceptions may help us as we invest.

The herd mentality. You know how this goes: if everyone is doing
something, they must be doing it for sound and logical reasons. The herd
mentality is what leads many investors to buy high (and sell low). It can
also promote panic selling. The advent of social media hasn't helped with
this idea.  Above all, it encourages market timing, and when investors try
to time the market, they frequently realize subpar returns.

IIt may actually "pay" to recognize blind spots and biases with
investing. Here are some common examples of bias creeping
into our financial lives.

Letting emotions run the show. An investor thinks, "I got a great
return from that decision," instead of thinking, "that was a good
decision because ______."

How many investment decisions do we make that have a
predictable outcome? Hardly any. In retrospect, it is all too easy
to prize the gain from a decision over the wisdom of the
decision, and to, therefore, believe that the findings with the
best outcomes were the best decisions (not necessarily true).
Putting some distance between your impulse to make a change
and the action you want to take to help get some distance from
your emotions.
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A GOOD PLAN BEGINS WITH A GOOD CONVERSATION
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